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Annual Membership Dues

Parent/Community ($20)

Student ($30)

Paraprofessional ($35)

Retired Teacher/Administrator ($40)
Teacher ($60)

Administrator ($90)

Educational Institution ($500)
Non-Profit Organization ($500)
Commercial Organization ($750)

W '1s
7



Current Membership

Total Membership - 1,303

Parent/Community - 263

Student - 65

Paraeducator- 53

Retired Teacher/Administrator - 66
Teacher - 560

Administrator - 270

Educational Institution - 10

Non- Profit Organization - 2
Commercial Organization - 0
Employee - 1
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Chapter Involvement

CABE Corner Monthly
e-Newsletter

Policy and Legislative Updates

Elections: Vote and Run for
Board of Directors

® CABE Membership Reception

° ",‘Scholarship Opportunities

" Affiliate Group Involvement

Exclusive Members-Only Events

Free K-12 Teaching Resources

GOLD PLAN

Everything Basic, plus:

Multilingual Educator
Professional Learning Services
Discounts for the annual
conference

Theater Discounts (need to
check on AMEX, COSTCO,
Sam'’s Club, Hotel Discounts
through HOTELSTORM and
other vendors)

Everything Premium plus:

Language Magazine

$33.95-$103.95 Per year
(Based on Membership Type)




Current Registration Fees

% % % All members can receive additional 15% Savings % % %

To receive your membership promo code, check your email or contact Membership Services at membership@gocabe.org

One Day Conference Fees
Full Four Day Conference Fees (Please chouss the day yoo would like to attend) Saturday Spedal
Registration Type* on/before 10/16/23 on/before 1/16/24 116/24* on/before 10/16/23 before 1/16/24 1/16/24"
Clwed Clthu Cled [ Clwed Clhu Clen | Clwed Clvhu Clen
Administrator Teacher [J$740 5790 35920 %460 05480 34510
Parent | Paraeducator | Student 35430 5470 35590 %330 5350 %370 %290
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Impact of Free Membership

Membership Revenue Loss

Chapter Rebates Loss - $20%

Member Chapter Choice/Assignment
Current Members (est. 1,300) Fees
Presenter Annual Registration Fee Revenue
Increase in Membership

Increase Negotiation Leverage

Increase Election/Voters

Stronger Membership Unit
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What is Ne
1. Time

2. Implementation Process
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